Networking and Speaking
To Grow Your Business

With Robyn Henderson







What IS Networking?

- Law of Reciprocity

- Law of Abundance

- Law of Giving Without
Expectation

- Making Heart to Heart
Connections
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Before you leave for
an event, ask yourself

Why am | goinge

What am | trying to
achievee

How am | going to do
thate




P's of Attending
etworking Events

reparation

ro-active attendance

rofessional follow up




Aim For Referrals —
know the difference

A TP
A lead
A referral



Networking Action
Steps

Aftend / create one networking
event / opporfunity every week.

Give away one referral every
week.

Always follow up.
Keep in touch without being




Be Seen Get Known Move
Ahead - creating speaking
opportunities




O Who is your target audience?

O What is/are your topic/se

O Who needs to hear your messagee

O Who cares about what you care aboute

O Who else is an expert in your field?

O Where are your target audiences located?e






Networking is a loft like
watching sunrises, if you

don’t show up you will
never know what you
missed.
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Thanks for the opportunity to work with you today




Thank You
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| would love o hear

how you have
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www.writeitforme.com.au


mailto:robyn@networkingtowin.com.au
http://www.networkingtowin.com.au/

